In order to operationalize difficult concepts (corporate reputation, corporate social responsibility, and stakeholder orientation) researchers have generally turned to the Fortune Reputation Index (FRI) as a readily available measure. Despite the heavy reliance on the Fortune Reputation Index as a valid measure of a firm's reputation or social responsibility, the results of a study conducted by Fryxell & Wang (1994) questioned the usefulness of the FRI as it is currently constituted. To be more specific, it has been suggested that the FRI is merely an amalgamation of financial metrics that reflects a firm's overall financial health. In response to such an accusation, more recent research conducted by Lee & Hall (2008) that revalidates the veracity of the FRI. Even after controlling for any financial -halo‖ effects, the validity of the FRI as an acceptable proxy for firm reputation and social responsibility has been reestablished. In an effort to extrapolate on these more recent findings, the present study seeks to investigate corporate reputation from an international context. Results confirm a positive correlation between firm performance and firm reputation and highlight the importance of firm reputation as a critical strategic asset that needs to be managed.
Introduction
What is the value of a firm's reputation? How important is reputation to a firm's financial future? Despite the attention that this subject has garnered over the years, exactly how firm reputation and firm performance are related has remained a mystery to the present time. Does superior financial performance make a firm more attractive in the eyes of the business community? Or does a solid reputation subsequently lead to and enhance a firm's financial performance? Such a quandary remains a chicken or the egg puzzle that has baffled scholars for ages. Developing and maintaining a favorable reputation should pay dividends. Firms with better reputations may be afforded the benefit of charging higher prices for their goods and services (Klein & Leffler, 1981; Milgrom & Roberts, 1986) . A positive reputation is also likely to influence customer preferences and their buying behavior (Dowling, 1986) . A strong reputation may also suppress or minimize competitive rivalry within an industry (Caves & Porter, 1977; Wilson, 1985) , and/or increase a firm's social status (Shrum & Wuthnow, In addition, a firm's response to a crisis or stand on an ethical issue will invariably have an effect, whether negative or positive, on how the firm is perceived, i.e. their reputation/image. How a firm responds to a crisis and how it regularly conducts business is under constant scrutiny by a plethora of constituencies (both internal and external). Examples of effective (e.g. Johnson & Johnson's response to contaminated Tylenol) and ineffective (e.g. Exxon's Valdez oil spill in Alaska) crisis management may either positively or negatively impact a firm's image and, therefore, its reputation. However, one thing seems to be certain, if a firm has negative reputational quotient, the it will have dampening effect on a firm's future profitability and even its survival. The important thing to remember is that whether the reputation is justifiably accurate or not does not matter. The impact of reputation will be reflected on Wall Street and felt by the shareholders regardless of accuracy.
As argued by Fombrun & Shanley (1990) reputation management can go a long way in determining a firm's long-term financial performance. The establishment of a good or positive corporate reputation can benefit a company in many ways: 1) affecting the choices that customer make in selecting a product (Dowling, 1986) , 2) limiting the potential competitive moves of rivals (Caves & Porter, 1977; Wilson, 1985) , and 3) securing a certain social status within an industry (Shrum & Wuthnow, 1988) . The result of all of these benefits is that a firm is likely to experience an increase in profitability, market share, and a strengthening of their competitive advantage. As can be seen, the benefits of developing and maintaining a good corporate reputation can be extremely beneficial to a firm's long-term success.
When corporate reputation has been included in studies within the management discipline the primary emphasis has been on its effect on financial potential (Fombrun & Shanley, 1990; McGuire et al., 1988) . Based on the results of such studies it would be expected that a positive reputation would exhibit a positive effect on firm performance (Caves & Porter, 1977; Fombrun & Shanley, 1990; McGuire et al., 1988) , although the issue of causality has not been investigated. Nevertheless, the presence of a positive or favorable corporate reputation should help an organization out-perform firms that possess a less than favorable reputation. Exactly why or how this occurs has been the subject of much controversy.
The potential influence of a firm's reputation has continued to be a source of interest for researchers and practitioners alike for a long time. However, the elusive nature of reputation has stymied researchers from pursuing more intensive studies on the subject. Given the extensive globalization of business over the past decade, it can be argued that the connection between a firm's corporate reputation and performance should be readdressed from an international perspective. Up to the point in time the extant literature has focused solely on U.S. firms due to a dearth of data on international firms. However, thanks to Fortune's annual publication of the -World's Most Admired Companies‖ data can now be gathered to assist in understanding the connection between reputation and financial performance from an international perspective. Given that a positive connection between a favorable reputation and superior performance has been consistently shown within the context of U.S. firms, the present study seeks to examine whether this relationship extends to other countries.
Reputation Index. The most severe criticism comes from a study conducted by Fryxell & Wang (1994) that concluded that the FRI is merely a reflection or composite measure of financial performance. The logic of this argument is that the FRI is more of a measure of how well a firm is performing financially, than how well respected the firm is within its industry. The inevitable question arises: Is it possible that the FRI is nothing more than a reflection or measure of a firm's profitability? If such a hypothesis can be proven to be accurate, then all of the results and conclusions from previous research, which employing the FRI, would be called into question.
However, in a more recent study by Lee & Hall (2008) evidence was presented that validated the FRI as a robust measure of reputation. Accordingly, after removing the effects of financial performance, it was determined that the FRI is a very good indicator of a firm's overall corporate reputation (Lee & Hall, 2008) . For a more detailed analysis of the exact methodology employed in the removal of what has come to be known as the -financial halo effect‖ of the FRI, please see Brown & Perry (1994) and Lee & Hall (2008) .
Based on these studies, it is not the purpose of this study to dissect the FRI and undertake an investigation into the deep theoretical underpinnings of the reputation construct. Instead, we employ and present the FRI as a valid and robust proxy of corporate reputation and reject the argument that the FRI is nothing more than a measure of financial performance. Within the context of the reputation and performance literature, the present study will incorporate accounting-and market-based variables in assessing the effects of an organization's reputation on performance. Results suggest that the impact of a favorable corporate reputation on a firm's financial performance is consistent across both U.S. and Japan firms.
The Diversification-Performance Linkage
Firm performance has been widely linked to a firm's diversification profile by a variety of studies (Bettis, 1981; Bettis & Hall, 1982; Dess, Gupta, Hennart, & Hill, 1995; Palepu, 1985; Rumelt, 1974) . Therefore, it is critical to assess the influence and effects of a firm's diversification profile on performance when proposing a study to explain firm performance. Failing to account for any effects that diversification may have on a firm's profitability could potentially lead to erroneous conclusions when seeking to uncover a reputation-performance linkage. Indeed, in some cases diversification is promoted as a vehicle for improving firm performance or enhancing a firm's strategic competitiveness, which may have an impact on a firm's reputation. Porter (1990) suggests that diversification is an avenue or pathway for expanding a firm's assets, resources, and skills that can help to expand the number of value adding activities that are available to their organization. These critical factors are likely to contribute to the firm developing a positive reputation.
As the pace of globalization has quickened in recent years, two different perspectives have developed within the strategy literature that may be considered germane to the discussion at hand; 1) product diversification, and 2) market or what is sometimes referred to as international diversification. Viewed from a traditional, product diversification perspective, firms will diversify in an attempt to purchase or develop new and different product from their current portfolio. The goal of such a strategy is ultimately, profit directed. Through the addition of new products to the portfolio the firm is able to increase their product line and in turn, their revenue stream and profits. It is the intent of such a diversification strategy to enter and/or develop new markets, which are not currently being served by the firm (product development strategy). By following such a strategy a firm is able to increase its profits by entering new markets and industries. The end result of this strategy is that the firm has increased the number of industries and markets in which it operates, thus affording it great opportunities to make profits.
From an international perspective, when a firm engages in a market diversification strategy the objective is to exploit the potential product demand for current products in other countries. Such a strategy does not include developing new products, but merely transferring an existing product to a new country. As opposed to a product-oriented strategy, a market diversification strategy seeks to serve international markets/countries by relying on their existing business portfolio. This is why such a strategy is frequently referred to as international diversification. Likewise, the focus on marketing existing products to new countries explains why some refer to such a strategy as a market-based diversification strategy.
In order to put it more succinctly, a product diversification perspective seeks to develop new industries or products, while a market-or international diversification strategy is directed at exploiting demand in new countries utilizing existing businesses/products (Grant, Jammine, & Thomas, 1988) . The influence of a diversification strategy may have a direct relationship with the overall reputation that an organization has earned over the years, due to a firm's increased level of status and size. Regardless of the overall impact that diversification may play in enhancing a firm's reputation and therefore, directly contributing to the overall FRI, it is critical to control and manage the influence of diversification on performance.
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Hypotheses
Based upon the preceding discussion several hypotheses present themselves concerning the relationships among the variables of CEO compensation, corporate reputation, and CEO personal characteristics, as well as controlling for industry, career path, and financial performance effects. Given the current state of research on the topics covered in this study, the following hypotheses present themselves:
H 1 : Corporate reputation will be positively related with firm performance after controlling for diversification and other strategic variables.
H 1a : Corporate reputation for U.S. firms will be positively related with firm performance after controlling for diversification and other strategic variables.
H 1b : Corporate reputation for Japanese firms will be positively related with firm performance after controlling for diversification and other strategic variables.
H 2 : For both U.S. and Japanese firms, product diversification will be negatively related with firm performance after controlling for other strategic variables.
H 3 : For both U.S. and Japanese firms, international diversification will be positively related with firm performance after controlling for other strategic variables.
Methodology

Sample
The primary data source for the sample being used in this study was the -World's Most Admired Companies‖ published by Fortune magazine for the years 2007-2011. The Fortune 2007 issue served as the focal point and set the initial parameters for the initial sample (a total of 354 firms were listed). After looking at a statistical breakdown by country of the firms listed on the -World's Most Admired Companies‖ over the five-year period to be studied, it was decided to focus on a comparative study of only two countries, the U.S. (103 firms) and Japan (72 firms). The small sample sizes for the other countries disqualified them from inclusion in the study.
A total of 175 firms from the U.S. and Japan met all of the criteria to be included in the sample. Financial information for each firm was derived from Compact Disclosure (U.S. firms), Worldscope (Japanese firms) and The Directory of Multinationals (Stockton Press). In order to insure that the data were not unduly impacted by disruptions from a single year, a five-year average was used to provide a more longitudinal assessment of the variables being studied. A multi-year measure of the variables was believed to provide a more dynamic and robust evaluation of the reputation/performance linkage.
To allow for adjustments in a firm's overall diversification footprint or other factors that might have an effect on a firm's reputation it is argued that a five-year timeframe would allow for any necessary corrections to be reflected in a firm's financial statements. Utilizing a longer timeframe than most studies allows for changes and adjustments to a firm's strategy to be incorporated into the organization and subsequently, reflected in an organization's reputation and financial performance (Keats, 1990) . The use of averages afforded the opportunity to avoid confounding and misleading issues related to one-time events that can unduly influence the statistical results. To maintain the comparability of the database used in the study a decision was made to only include firms with complete data across all the variables in the study. Although such a rigid rule limited the overall sample size, it was decided that the advantages of having complete data on all companies in the study would bolster the overall strength of the research study.
Measurement of Variables
In an attempt to strengthen the impact of the current study, a variety of variables were selected and included based on prior research studies on corporate reputation and diversification. In an attempt to provide a thorough investigation on the subject of reputation, the following variables and their corresponding measures were chosen to operationalize the variables being investigated.
Performance Measures
Identified as the performance measure of choice among strategy scholars, the accounting-based variables for firm performance have been widely recognized as an essential to studies on diversification. Based on previous studies the following four measures of performance were adopted: return on assets (ROA), return on sales (ROS), return on equity (ROE) (Delios & Beamish, 1999; Geringer, Beamish, & da Costa, 1989; Geringer, Tallman, & Olsen, 2000; Kim, Whang, & Burgers, 1989; Tallman & Li, 1996) , and Tobin's Q (Amit & Livnat, 1988) .
Measuring financial performance from an accounting perspective was accomplished in the following manner:
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ROA = (Profit After-Tax)/(Assets) ROE = (Profit After-Tax)/(Common Stockholder's Equity) ROS = (Profit After-Tax)/(Sales)
In an attempt to more fully assess a firm's performance a market-based measure was also utilized. Tobin's Q is frequently employed as a future-oriented measure of firm performance (Finkelstein & Boyd, 1998; Lu & Beamish, 2004; Miller, 2004) . It has been argued by some (Amit & Livnat, 1988 ) that Tobin's Q is a reflection of investors' expectations and the performance possibilities of an organization in the future. Therefore, Tobin's Q represents a different perspective than the historical view of accounting-based measures. For the purposes of this study, Tobin's Q was calculated in the following manner:
Tobin's Q = (Market Value of Equity + Liquidating Value of Preferred Stock +Value of Total Debt)/Total Assets
Product Diversification
Although a firm's level of diversification can be operationalized in a variety of ways, one of the most frequently utilized indices of diversification is what is commonly referred to as the Herfindahl index. Research studies have suggested that the Herfindahl index is a useful measure of a firm's level of diversification that stands up to the rigors of tests for reliability and validity. Inn simple terms, the Herfindahl index is an assessment of the ratio of business segment sales to overall company sales. The Herfindahl index was used to assess the depth of product diversification (HPDVSF) by a firm and was calculated using the following formula:
where:
= the proportion of firm sales reported in business segment j A score of zero on the Herfindahl index reflects a firm that is engaged in a single business segment. Values greater than zero indicate increasing levels of product diversification.
Market Diversification
Market-based or international diversification was a reflection of firm sales obtained from doing business in overseas markets (i.e., export activity). Market or international diversification (MKDVSF) was measured using sales obtained from foreign operations and exports (Geringer et al., 1989; Grant et al., 1988; Rugman, 1994; Wolf, 1975) , and was measured as:
FS i = sales/export volume of foreign trade in year i; TS i = sales of the firm in year i.
The index used to assess market diversification measures increasing levels of foreign trade. Therefore, firms reporting higher levels of market diversification, as reflected in their index scores, are considered to be more engaged in international trade and exports than other firms.
Strategic Resource Variables
It is widely conceded that a variety of variables can have a profound impact on a firm's overall performance. Based on this commonly accepted premise, a number of variables were identified to be included in the study as control variables (Bergh, 1995; Chatterjee & Wernerfelt, 1991; Lang & Stulz, 1994; Tallman & Li, 1996) . After a thorough review of previous studies, the following strategic variables were identified as relevant and pertinent to the subject at hand: R & D (Amit & Livnat, 1988; Lang & Stulz, 1994) , financial leverage (DEBT, Grant et al., 1989; Hoskisson, Hitt, Johnson & Moesel, 1993) , firm size, and liquidity. A simple averaging technique was used in operationalizing these variables over the five-year period of the study: 
Statistical Methods
To order to understand the relationship between a firm's reputation, level of diversification, and financial It should be explicitly noted that issues of causality, while of great interest to academics and practitioners, was not one of the objectives of the study.
Results and Discussion
Descriptive Statistics and Intercorrelations
A list of descriptive statistics and intercorrelations for the variables included in the study can be found in Table 1 . Of the seven independent variables used in the study, which included one measure of corporate reputation, product-and market-based diversification, R&D, leverage, firm size, and liquidity, only the liquidity variable did not show a significant correlation with any of the measures of performance. Such strong relationships among the variables included in the study seem to indicate that the variables that were included were good predictors of firm performance. Corporate reputation was highly correlated with all four measures of firm performance, suggesting that corporate reputation measures have a strong financial foundation. However, this does not mean that all of the variance reflected in firm performance was explained by a firm's reputation. Nevertheless, results suggest that corporate reputation was positively correlated with accounting-and market-based measures of performance, while firm reputation was negatively correlated with Japanese firms.
Firm profitability was also positively associated with firm size, market-and product diversification, and debt www.ccsenet.org/ibr
International Business Research Vol. 7, No. 12; leverage and negatively associated with R&D. Although it was interesting that R&D was negatively correlated with a firm performance, it may be explained by the direct relationship between R&D expenditures and the bottom line of firm performance. It may be argued that a firm's reputation is more closely associated with a firm's ability to bring new products to market (what the FRI refers to as innovativeness) and not the mere activity that is reflected by R&D expenditures.
Surprisingly, neither market-or product-based diversification was significantly related to either U.S. or Japanese firms. Both market-and product-based diversification were positively correlated with all measures of performance, suggesting that diversification type may not be integral in determining performance.
Results of Regression Analysis
The aggregate sample (both U.S. and Japanese firms) was tested using techniques of hierarchical regression. Subsequent to that, two separate samples were utilized to look for country-specific differences. Results from the regression analyses can be found in Tables 2a, 2b , and 3. All the estimated regression models reached significant (p < .001), suggesting that the models that were estimated were useful in explaining performance differences among the samples. Step 1
Step 2 Step 3 Step 1 Step 2 Step 3 Step 1 Step 2 Step 3 Step 1 Step 2 Step 3 + P < 0.1; * P < 0.05; ** P < 0.01; *** P < 0.001.
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Step 2 Step 3 Step 1 Step 2 Step 3 Step 1 Step 2 Step 3 Step 1 Step 2
Step 3 + P < 0.1; * P < 0.05; ** P < 0.01; *** P < 0.001. Step 1
Step 2 Step 3 Step 1 Step 2 Step 3 Step 1 Step 2 Step 3 Step 1 Step 2 Step 3 Constant -0.794*** -0.773*** -0.773*** -1.169*** -1.136*** -1.035*** -2.281*** -2.206*** -2.158*** -6.523*** -5.915** -6.423*** + P < 0.1; * P < 0.05; ** P < 0.01; *** P < 0.001.
International Business Research Vol. 7, No. 12; 2014 Step 1 Step 2 Step 3 Step 1 Step 2 Step 3 Step 1 Step 2 Step 3 Step 1 Step 2 Step 3 Constant -0.359*** -0.313*** -0.305*** -0.667*** -0.638*** -0.599*** -1.517*** -1.315*** -1.252*** -4.797** -4.367* -4.084* Dummy (Japan) -0.082*** -0.096*** -0.091*** -0.087*** -0.090*** -0.064*** -0.320*** -0.387*** -0.348*** -1.013*** -1.053*** -0.877*** + P < 0.1; * P < 0.05; ** P < 0.01; *** P < 0.001.
Based on an analysis of the results, a number of findings are worth highlighting. First of all, results suggest that a firm's reputation has a significant impact on its performance. Across all of the models that were tested it was determined that a favorable reputation is associated with higher levels of profitability/performance. At the very least, it is proposed that firms must recognize that corporate reputation can be a very valuable strategic resource and deserves the attention of senior executives when making strategic decisions. From a corporate management perspective the development and maintenance of a solid and highly respected corporate reputation should be a high priority on any executive's agenda. The results were consistent across all models, regardless of how performance was operationalized (either accounting-or market-based). Such a positive relationship lends credence to hypotheses H 1, H 1a, and H 1b.
Second, the same positive effect was observed for U.S. (H 1a ) and Japanese (H 1b ) firms. The reputation-performance linkage seems to be a very robust relationship that spans across country boundaries, or at least to the two countries employed in the present study. Whether this relationship spans the globe or not will require further testing before we can claim that the performance-reputation relationship is a universal axiom. Due to the similarities in economic, political and social arenas, it may be that the U.S. and Japanese markets share more similarities than may be expected and therefore, do not really measure entirely different perspectives. Additionally, both countries are well developed industrialized nations, which also might indicate a level and degree of economic maturity that parallel one another.
Third, the level and type of diversification played a significant factor in explaining a firm's overall performance.
International Business Research Vol. 7, No. 12; However, the exact nature of the relationship was country-specific and the diversification type. For instance, overall market diversification was positively associated to firm performance for firm in the United States and Japan. When a product diversification strategy is followed, the results were mixed, with the U.S. reporting no relationships with performance and Japan reflecting a mixed relationship.
For Japanese firms, when the accounting-based measure ROA was used there was a negative correlation with performance. When measuring performance utilizing Tobin's Q (market-based measure) it was found that a product diversification strategy resulted in positive performance gains. Such a difference across performance measures may indicate the general overall positive expectations of firms that the introduction of a new product should lead to higher performance, which would be reflected by a market-based measure that is focused on future returns. On the other hand, the negative relationship reported when ROA was used may mirror the negative effects of product proliferation at the expense of other more financially beneficial options that are represented by market diversification. Market diversification strategies are considered to be more efficient in generating superior performance due to learning curve effects and efficiencies previously developed in domestic markets. Therefore, production and marketing synergies are easier to exploit in newer markets due to organizational familiarity, which may explain the consistent and positive association between market-based diversification and performance. When using the aggregate sample that combined both U.S. and Japanese firms, the conflicting results that were observed when firms engaged in product diversification may reflect or accentuate the overall negative effect of the U.S. firms, given that the sample size was more heavily weighted toward U.S. firms (nearly 60% of the firms in the sample were U.S. based firms).
Given these findings, there may be an overall preference in the financial markets for international diversification as opposed to product diversification. The increasing level of globalization within the business world provides a company with the opportunity to enter new countries with previously successful products that have been tested and improved in a domestic market. Past success with a product has a tendency to lower the overall risk associated with entering new markets. In order to minimize the risk that a firm is exposed to a firm may have a natural proclivity to pursue international diversification instead of product diversification. There may have been an unintended bias toward international diversification since the sample was comprised of firms form highly developed and industrialized countries; namely, the United States and Japan. The political, social, and economic stability that is enjoyed by these two countries may have affected the overall assessment of risk by financial markets.
Fourth, R&D intensity and firm size were overwhelmingly positive in influencing a firm's performance. The relationship between firm performance and size has been found to be consistently strong throughout the strategy literature. Results on the present study are consistent with past research. However, the connection between R&D and performance was found to be stronger for U.S. firms. Given that U.S. firms have been widely known for their use of a product innovation approach to diversification may help in explaining the strength with which U.S. firms tend to pursue a product diversification strategy. Since R&D is an inherently risky endeavor and therefore, the outcomes of product development are highly uncertain, the attraction of expanding the geographic scope of an established and successful product may expose the firm to lower levels of risk.
Regardless of the performance measured used, R&D intensity and firm performance have been consistently shown to be positively associated with each other. Unfortunately, given the research design employed in this study it was not possible to determine whether R&D leads to greater profitability or profitability leads to more R&D. Nevertheless, most research studies suggest that R&D is the catalyst that leads to higher levels of profits. Results were consistent using a variety of performance measures. The critical nature of R&D in determining a firm's current performance (as exemplified by ROA) and future-based performance (when using Tobin's Q) was strengthened by the results of the study.
Another interesting finding was uncovered regarding firm performance across countries. U.S. firms experienced an overall positive performance effect over the period being studied. However, the reverse was true for Japanese firms during the same period of time. Differing accounting standards among different countries may also have casused some conflicting results and conclusions, since the measures being used (Tobin's Q and accounting-based proxies) may not be perfectly comparable. Issues associated with varying international accounting standards have long been a point of contention among researchers. Cultural differences may also have been a contaminating factor in skewing the results, since not all countries share the small or even similar values. Differing values may result in the establishment of vastly different goals and objectives. The assumption of profit-driven goals across all countries may not be an accurate reflection of reality. For example, the use of short-term profitability measures, like ROA, may not be consistent with Japanese values. It is widely accepted that Japanese businesses prefer long-term benefits that will maximize the long-term viability of the company, as www.ccsenet.org/ibr
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The importance of liquidity exhibited not significant variations between countries when performance was measured using accounting-based proxies. However, when performance was viewed from a market-based perspective, liquidity exhibited a positive correlation. Such a discrepancy may indicate that while firms might not emphasize the importance of maintaining adequate levels of liquidity, that the financial markets may view this variable differently.
The impact of leverage/debt on corporate reputation reported mixed findings. Overall, when using the combined sample, leverage was negatively associated with performance when using ROA, ROS and Tobin's Q, while ROE was positively correlated with performance. Leverage was negatively correlated with ROA for Japanese firms and U.S. firms with using ROA and ROE. It was not clear exactly why these differences occurred, although they may reflect country accounting idiosyncrasies and differing perspectives on investment strategies.
Conclusions, Limitations, and Issues for Future Research
In conclusion, the findings of the present study indicate that firm reputation tends to have a positive impact on a firm's performance and that such a relationship is consistently strong across countries (U.S. and Japan). Such a finding was robust and consistent across all measures of performance. It should be noted that these results were obtained after removing the influences of product and market diversification, as well as a variety of different strategic variables (firm size, R&D, leverage, liquidity). Based on the use of the Fortune Reputation Index it is argued that a firm's reputation serves as a key strategy variable in determining a firm's overall performance. Therefore, it is critical that senior management take an active and forceful role in the management of firm's reputation. If executives want to improve/maintain their superior performance it becomes imperative that they look toward establishing a favorable reputation. An active program for managing reputation will pay dividends to the firms that are able to establish a solid reputation.
It was observed that the impact of diversification type (international/market and product diversification) on firm performance was dependent on how performance was operationalized. Overall, firm's that pursued a product diversification strategy did not significantly benefit financially in either the United States or Japan. However, results obtained using the combined sample found market-and accounting-based measure of performance to be negatively associated with product diversification. In contrast, international/market diversification was positively correlated to performance in all models. Overall, the impact of pursing a market diversification strategy seems to be superior to increasing firm performance than following a product diversification strategy. The findings of the present study confirm and support the importance of selecting diversification strategies cautiously and deliberately when seeking to increase a company's performance.
Given the constraints associate with any research study, it is noted that there are factors and circumstances related to the present research design that may have contributed to unforeseen biases. First, variations in financial and accounting standards between countries may have had an impact on the results. Second, the selection of a five-year period may reflect uncontrollable factors that are idiosyncratic to that period. It may be the case that the effects of diversification do not show up until a longer period of time has elapsed. It would be expected that the adoption of a more lengthy time period would have revealed a richer understanding of the reputation/performance linkage. The desire of this this study is to introduce a global perspective to the reputation/performance relationship.
It is widely understood that the study of corporate reputation is a complex and multifaceted variable, with a myriad of definitions and operationalizations. Therefore, it is not possible to evaluate and examine all of the complexities of this diverse construct within the body of one research study. Similarly, the study was limited in the number of strategic control variables that could be included in the study. It is opening admitted that the final results may have been unduly influenced by the selection of control variables and that adjusting for industry effects may have strengthen the development of this body of research.
